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To effect the distribution of the Collector 
before Christmas, I will submit my Report to 
the Qld. Association at our AGM on  the 
30/11/07 for inclusion in this Edition.  As 
this is relevant to all States and Territories 
in today‘s world, as local and parochial 
boundaries have diminished (except for 
Sport which is sacrosanct) ‗Bloody Blues, 
etc‖.  Nothing personal Terry  -  this is NRL 
not AFL for the uninitiated, but when the 
Brisbane Lions win, it does bring a slight 
smile. (Go the Lions). 
 
This has been a year of relative peace and 
quiet in regards to your Association‘s 
activities.  There have been no problems or 
incidences occurring to necessitate the 
Association‘s involvement with Government 
–  either local or national.  We should all be 
mindful that we are all responsible for our 
own business practices, thereby reducing 
the risk of exposure to Government 
legislation.  This I would expect, and hope 
we all (whether members or non members) 
would conduct our enterprises within the 
legal framework expected.  This, I might 
add, has been the practice of the greater 
majority of members over the years.   
 
Investor Selling:  The company involved in 
this, as reported last year, would seem to 
have slowed down its aggressive marketing 
practices  ―I hope‖ as  no recent concerns 
have been received. 
 
Industry concerns:  As reported in The 
Collector’s previous reports,  Woolworths 
Hotels have been notifying operators to 
remove Pool Tables to make way for one 
company to supply all sites.  Remember 
this when you shop Woolworths.  We have 
changed our buying habits to exclude 
Woolworths and now only use them as a 
convenience store.  Nothing beats people 
power! 
 
Web Site:  This would have to be the most 
frustrating branch of technology I have ever 
had the misfortune of being involved with.  It 
would seem Web Designers are control 
freaks  -  ― and they say knowledge is 
power‖.  Once you lock into these people, 
you are now in their control, with add on 
charges, changes to your site, etc.  Where 

else do you go if you are not satisfied.  
Another designer! 
 We are now hopeful the new Company 
engaged, called ―Instyle IT‖, based at 
Robina Town Centre, Gold Coast. 
Secretary Ray has requested, and they 
have confirmed, that we will have the 
source codes, so if in the future we need to 
move the Website, or change, or alter, we 
will have all the necessary codes to effect 
this request.  I will ask Ray in General 
Business to expand and answer any 
questions regarding the site which Ray 
gave an extended explanation. 
 
N.A.M.O.A.: which we are all members of, 
by virtue of the amalgamation effected 
several years ago, is functioning very well.  
Mr Terry Williams (immediate Past 
President of NAMOA) has been a ―Rock‖ 
after relinquishing the Presidency owing to 
a family bereavement at the time of 
election, has continued to organize our 
NAMOA Phone Hook ups and Chair 
meetings.  
He is also one of  the principle negotiators 
at the Trade Show meetings with AVA for 
the 2008 Show in Sydney.  This industry 
owes Terry a great deal, and I hope this is 
shown and expressed to him. 
Terry is supported in the negotiations with 
the A.V.A. (Australian Vending Association) 
by a robust body of committee members in 
Sydney. 
 
Mention must go to our great friends in 
Darwin—Juta and Max Griffiths, our 
treasurer.  Max has been treasurer for so 
long I would hazard to guess  -  many, 
many years.  I know Max will go crook over 
my comments, but to explain to the 
membership that it is these people and 
others that keep Associations alive, and I 
always add, are voluntary.  Juta does so 
much work that goes unnoticed, which I 
think is unfair.  To you both, many thanks 
for your friendship and support and Terry 
joins with me in these remarks.   We look 
forward to our continued association in the 
future. 
 
As expressed by me on every occasion that 
presents itself, Associations are the most 
valuable asset you have for any business.  

As without it then anarchy prevails, as 
Governments are all too willing to legislate 
to correct any perceived problem that may 
arise.  Because if public opinion is 
motivated against us by the vocal minority, 
it quickly accelerates into a full blown drama 
and that‘s when big money is required to 
engage legal counsel.  So you see that 
policing the problem before it becomes an 
expensive correction is by far the best 
course of action.  Only Associations can 
effect this and gives credibility to the 
Associations that self regulate.  This is self 
evident by our rapport with the Queensland 
Office of Gaming. 
  
The Collector:  I continually thank Glennis 
Corley for her continued production of the 
newsletter.  This is the best vehicle to 
inform and promote all activities of the 
Association to members.  We continually 
request contributions from any source to 
add to the production.  Appreciation goes to 
Mr Kev Harris from Acoustical Enterprises 
for his insightful views into the Music 
Industry, Mr Shane Dove for the Game 
Guru, Mr Bruce Colbourne from A.M.D., 
and Mr Steve Patan from Reflex Games.  
We would encourage other industry 
personnel to contribute as the more ideas 
presented, the more benefit to the Industry.    
 
My continued involvement in this industry is 
limited as we are moving to the Sunshine 
Coast  (on 15/2/08) and the business is on 
the market, and would strongly urge 
members to consider nominating for office 
in the Association to ensure the continued 
progress of this great industry.   Our 
communications will be limited as we will be 
moving from optic fibre to ADSL (what a 
drag as we have never operated with 
anything other than optic fibre.) There will 
be an extended period of construction  by 
adding a second level on the property and 
living on site while this is happening.  All 
contact eg. E-mail, phone, address will 
change.   
 
I wish you and yours all the very best for the 
Festive Season and over-flowing cash 
boxes in 2008.                G.S.T on Page 2 
                                       ………..Ken Corley 

A request was received from a 
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member at the A.G.M to revisit the 
G.S.T.  As a result of this request, 
I have made contact with Mr Mark 
West of McCullough Robertson 
who championed our cause in 
1999, and conducted seminars in 
Sydney and Brisbane.  He 
explained the new system and 
how it  would af fect our 
businesses.   
 
Mark also oversaw the current 
Association’s contract, now in use 
Australia wide. 
 
My idea is to request Mark to 
prepare a background document, 
with which to formulate an 
approach to the Australian 
Government with a view to 
addressing the inequity our 
industry has struggled under, not 
being able to add the 10% GST at 
the coin entry of our equipment. 
 
As we all know, technology offers 
change, having coin mechanisms 
that give change (such as drink 
and food vending machines), but 
our industry operates under totally 
different parameters.   
 
World wide  on all amusement  
equipment, the prices of play are  
multiples of whole coins/notes, 
with no change given.  The intent 
of the G.S.T. is meant to be 
passed on to the end user 
(public).  Our case is vastly 
different as this is impossible.   
 
As a result of our pricing, we have 
always lagged behind other 
industries to increase price of 
play, i.e. we have always been the 
last to increase the cost of play, 
as we must increase to the next 
whole coin, e.g. 20c, $1, $2, or the 
next coin available.    The public 
would resist having to add the 
GST to the price of play and 
would simply walk away from the 
machines and, as such, would 
make them totally unviable.   
 
History records our increases 

thus.  From 5c per play to 10c.  
From 10c to  20c.  Then from 20c 
to $1.00.  Some equipment to 
$2.00. 
 
While there is no similarity 
between us and the Gaming 
Industry, but on the method of 
crediting the machine, there is. 
Governments have realised you 
cannot expect the public to add 
the GST to the price of play on 
Gaming Machines making each 
game $1.10., etc. which is 
impractical.  
 
For example pricing on Pinball 
play has not increased since 
1990, set at $1 a play or 3 plays 
for $2.  Out of this we now pay 
10% GST  —  not recoverable. 
 
With a change of Government, 
there just maybe a sympathetic 
ear to our situation. 
 
Information from operators as 
to their net loss or gain, after 
input credits have been 
adjusted, would be essential to 
formulating a creditable 
submission. 
 
A suggest ion,  to ensure 
confidentially, could be achieved 
by having all submissions sent 
directly to Mr West with his 
approval, for collation in an 
evidenced based proposal for 
presentation to the relevant 
Government Departments. 
 
The success or failure of this 
exercise, will depend on the co-
operat ion of  operators/
Distributors, etc., backing this 
project and submitting their 
details to Mark.   
 
As a foot note and explanation to 
previous submissions.  This 
commenced with an approach to 
Mr Kevin Rudd MHR, in 2000, to 
present ―A Statement of Affect‖ on 
our industry in Parliament.  Kevin 
requested and received all the 
information we were in possession 

of at the time, and willingly 
presented this in Parliament on our 
behalf which is recorded in Hansard 
for posterity. 
 

A background to Kevin Rudd.  As 
Kevin Rudd was our Federal 
Member for Griffith up to 2004 when 
a redistribution had once again 
placed us in a new and adjoining 
electorate.  Being a constituent in 
his electorate, I have witnessed his 
entrance into Public Office to the 
present time.  His achievements to 
my knowledge was his commitment 
to the people in Griffith.  With the 
changed flight path over his 
electorate delivering more planes, 
noise, pollution etc, he single-
handedly put his money where his 
mouth is.  Some $30,000 + later to 
defend his argument, he was taken 
t o  c o u r t ,  e t c  o v e r  h i s 
representations to have the new 
runway at Brisbane Airport 
changed.   
 

He spent many Saturdays around 
his electorate under an umbrella 
with 2 chairs, to meet and 
understand his electorate.  If there 
was any legitimate cause presented 
to him, he would actively involve 
himself to achieve an equitable 
outcome.  This could be Australia 
Post removing Letter Boxes within 
his electorate, or presenting 
petitions for electors and many 
other activities we will never know, 
eg Push Bikes for community 
prizes. 
 

But politics aside, with Greens 
Labor, or Liberal, etc, if the member 
delivers, then I will support. 
 

I apologise for sounding like a 
campaign director for Kevin, but who 
ever your member is, if they deliver 
the goods, then support them as this 
is the only way to improve the quality 
of our representatives. 
 
Itôs up to you now.  So contact me 
if you are interested to participate 
and I will see if there is sufficient 
support to progress this further. 
 
Ph:  (07) 3349 5000 
E-mail:  info@namoa.com.au 

P O Box 1059, Mt Gravatt, Q. 4122 

G.S.T. proposal revisited  
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Music scene  -   November 2007  

On reading Wayne’s news (SBA 
Nov 01) I note the part relating to 
the (MIPI) Music Industry Piracy 
Investigation teams activity in 
successful convictions. 
 
My understanding is they have been 
targeting DVD sales at markets and 
the like. 
 
I was once loaned a DVD during a 
period of demobilisation as they 
thought the movie and content 
would interest me. I thought the 
quality was not up to scratch but got 
interested in the movie as it went 
along. About half way through all 
was revealed. A person suddenly 
appeared and shuffled sideways 
and off screen.  
 
The movie was being pirated with a 
camera set-up in a movie theatre. I 
asked the person where the movie 
came from and was told it was 
bought at a Sydney market. I have 
since heard a report on TV that a 
movie had gone on sale in markets, 
or was it on the internet before it 
was officially released.  
 
Coin Operated Amusement 
Industry :- When the GST was first 
announced my immediate thoughts 
was that the Industry could not 
survive a 10% impost, but try and 
tell a politician, but we did receive 
some early assistance (from a 
senior Labor minister once again I’m 
told) but that has all faded away as 
has the industry.  
 
With the elections only a week away 
as I write this, the Government 
grossly miscalculated the vast 
income of the GST (which we 
cannot collect) and the periodical 
―Pay As You Go‖ which keeps us in 
catch-up mode but never catching-
up.  
 
When you read this the elections will 
be all over and it will be decision 
time. We now know that with the 
Coalition we were stuffed and 
should Labor win the day there 
could be some hope with no 
guarantees for our ever changing 
industry. 
 
I have always winged about the 

GST but my daughter told me to 
stop crying and think about the 
Dairy Industry where they copped a 
30% cut about 10 years ago and the 
Super Markets are now selling at a 
400% mark-up. There are suicides a 
plenty but nobody is listening. Fruit 
growers are now digging up their 
orchards. 
 
Some country hotels close their 
doors 2 days a week and try to 
make up lost revenue with live 
Karaoke on week-ends, so where 
does that leave us? 
 
Operating :- Getting older and not 
having done a collection run for 
years, I asked my collector to bring 
back a top ten Disc Popularity 
reading from one of our best sites 
and the result was amazing. Bearing 
in mind that we use SBA Music 
there is a marked absence of 
current head banging stuff as it is 
commonly referred to. 
 
1… Metallica Themes.  
2 … Pure Country # 3  
3 … Barnes & Chisel  
4 …Guns & Roses  
5 … Pure Country # 9 
6 … VRC Rock 001 
7…. Slim Dusty (Audio)  
8 … Jimmy Buffett (Audio)  
9 … 100% Hits 03-04 
10 ..JVH 03-10  
11   100% Hits  01-02. 
 
Finally, as an experiment I went 
down town and bought some Paul 
Potts ―ONE CHANCE‖ for hires 
…….. Unbelievable ―TOP TEN 
STUFF‖ again. 
 
 

DUTY OF CARE 
 

A CHRISTMAS STORY 
 
Having worked this particular hotel 
in a Queensland provincial city for 
approx 40 years, it was recently 
taken over by one of the big two 
groups. However before this, the 
area manager for the hotel 
approached the ―Route Man‖ with 
the proposition that we retain 100% 
of the collection as he was aware 
that it was a non earner but was 
valuable for the hotel. 

Unbelievable but that was the 
proposition. 
About two weeks ago I received a 
call from a female representing the 
female manager asking what had 
happened to the money from the 
juke cleared last week. I informed 
her that it was 5 weeks ago and told 
her the story of the previous area 
manager to which she replied that 
he no longer worked for the 
company and she would get back to 
me. 15 minutes later I received the 
expected reply, ―TAKE IT OUT‖. 
We’ll be up next week, please store 
it till then as it’s an eight hour drive. 
Haven’t got room was the reply. 
What do you mean, it’s been  there 
all this time and now there’s no 
room. I know it’s stupid but if you 
don’t hear from us it’ll be OK..  
Heard nothing but a week later we 
found it outside the pub under an 
awning subject to squally weather 
conditions and anyone with a utility 
could easily gain themselves a 
Juke. The bad part of this story is 
the fact that we had only just paid 
PPCA for twelve months. The good 
part of this story is that we’re gone 
and we hired it locally that  week-
end for Party Hire for more than it 
would earn in two months on site. 
 
I offer this story as a community 
service and wish everyone a Merry 
Christmas with family and friends.  

 

                  ……….The Old Rocker. 

 
 

The Association is recommending 

your support of this very worthy 

cause.   

 

CanTeen is an Australia wide 

Organisation for Young People 

living with Cancer.  

Each sticker costs $57.20.  

CanTeen  can be contacted on   

07 3252 5188.  

Larger Sponsorship packages are 

also available for FEC operators  
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News from reflex games  

By the time you get to read this 

the Christmas holiday season will 

be well under way, creating the 

usual last minute panic in the 

industry, which is hopefully 

offset by an increase in income.  

 

However, there are still a 

cons ider ab le  number  o f 

operators who could do a lot 

more to take advantage of the 

opportunities that are available 

&  i n c r e a s e  t h e i r  R O I 

consistently, over the whole 

year. 

 

Over  recent years, the 

opportunities to place arcade 

equipment, in the form of video 

games, simulators, pool tables, 

jukeboxes & pinballs, has 

diminished for various reasons. 

Most of the venues suitable for 

this sort of equipment are 

Amusement Centers, hotels, 

cinemas & bowling alleys. 

 

The average street operator 

doesnõt stand much of a chance 

in a lot of these sites, as the 

sites either run their own 

equipment or are contracted out 

to mainly large operators, who 

are usually distributors with the 

financial means to handle the 

investment involved, purchasing 

expensive new equipment. 

 

Strangely enough, a lot of small 

to medium size operators are 

still reluctant to take advantage 

of one area where they can 

effectively compete with the big 

boys; -  prize redemption games.  

 

Prize redemption still fits into 

the ôToo hard basketõ for a lot 

of operators. As well as failing 

to realise that a small increase 

in effort (caused by purchasing 

stock, regularly visiting sites to 

replenish stock & keeping the 

equipment clean & presentable ) 

generally creates a much 

stronger ROI, they are also 

failing to realise that these 

types of machines open up a 

greater variety of venues, in 

which to place them.  

 

The general public & therefore 

the location owners donõt look 

upon them in the same light as 

they would a lot of other arcade 

equipment. They donõt carry the 

communi ty  s t igma o f ten 

associated with the industry & 

are much more willing to give 

them a go. 

 

As well as the usual venues, such 

as amusement centres, shopping 

centres & cinemas, prize 

redemption games can also 

generate the desired returns in 

pubs, clubs, shops within small 

shopping strips, play centres, 

pool halls, nightclubs, sporting 

venues, family restaurants & 

takeaways, bingo centres, 

gymnasiums, caravan parks/ 

holiday accommodation, video 

libraries & cafes, to name but a 

f e w .  W h e r e v e r  p e o p l e 

congregate on a consistent basis, 

should have the potential to 

make a worthwhile prize 

redemption site.  

  

Smaller operators are able to 

handle this type of business, 

just as effectively as the õBig 

boysõ.  What they lack in 

financial muscle, can be made up 

by giving a more efficient 

service. You donõt need huge 

numbers of machines to make a 

good income, even though the 

economies of scale, still apply.  

 

Cranes & other prize redemption 

games are coming on to the 

market in ever increasing 

numbers. The large distributor 

operators are competing to 

corner the large shopping 

centres for a very good reason. 

Itõs worth it! 

 

Although they may want to 

control all of this industry, the 

wide open spaces of the land of 

OZ, combined with a relatively 

small & dispersed (to a certain 

extent) population, donõt make 

this an easy exercise. Personal, 

localised service, always has an 

advantage in this scenario.  

  

Start looking around. See what 

potential is out there. As long as 

you put in a bit of extra effort, 

use reliable equipment with all 

the latest features & utilize 

licensed plush & ôIn demandõ 

prizes, you should be able to 

generate the income to match. 

Rest assured though, that if you 

donõt, it wonõt be long before 

someone else will. 

  

New quality cranes, with all the 

latest features start from 

around $3,000. It doesnõt take 

much to work out how many 

machines you could buy for a 

new driving game or gun game 

that can cost over $20,000.  Iõd 

also be very surprised if the 

cranes didnõt earn a lot more & 

(Continued on page 5) 
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be worth a lot more than most 

of those other games after 12 

months of operation. The only 

other product that comes close 

to it in terms of price, are pool 

tables.  However, you canõt place 

pool tables anywhere & if what I 

hear is correct, the percentages 

given away, these days on a lot 

of pool tables, have taken the 

shine off a fair slice of this part 

of the industry.  

  

As you can probably gather, 

Reflex Games sells prize 

redemption games, as well as 

used arcade equipment. The 

main reason I donõt sell much in 

the way of expensive new arcade 

equipment, is that, for most 

operators, it is just not viable.  
 

When considering purchasing, 

you must look at the reliability 

as well as the price. Fortunately, 

the prize redemption products 

that I sell, score well on both 

counts. Another advantage of 

dealing with a company like 

Reflex Games, is that you are 

not handing over your hard 

earned money, to a company that 

competes with your business. 

Reflex Games does not operate.  

 

Have a ôplushõ Christmas & a very 

happy New Year  

Regards   

  éé..Steve Patan Reflex Games 

 

 

 

 

 
 

Retirement of Geoff 

Walker 

 
Geoff Walker of Leading 

edge Amusements, ACT, has 

retired from the industry.  

 

Geoff has been a long term 

supporter of the Association 

and a member of the National 

Board for many years.   

 

Originally a member of 

AMOA NSW, he then became 

the representative of the 

ACT Branch, post National 

amalgamation.   

 

In his roll as NAMOA 

Director, Geoff acted 

enthusiastically for our 

industry and was there when 

it mattered.  Geoff had 

ex tens i ve  Gover nmen t 

contacts in Canberra and 

there were times when 

NAMOA benefited greatly 

from that connection.  

 

Geoff speaks highly of the 

person that has taken over 

his business and preliminary 

discussions indicate there 

may be a new ACT 

representative in the 

offering.  There may be more 

to report about this in due 

course. 

 

I know I speak for many 

people in the industry, the 

Association, and especially 

from all of us on the National 

Board, in thanking you Geoff 

f o r  y o u r  i n v a l u a b l e 

con t r i b u t i on  t o  t h i s 

Association and we wish you 

all the best.  

 

Enjoy your retirement Geoff  

-   we know youõve worked 

hard for it.   
 

                é...Terry Williams 

               Secretary, NAMOA 

 
I thoroughly endorse Terryõs 
remarks and wish you and your 
partner all the best Geoff.  
                        ééé.Ken Corley. 

 

(Continued from page 4) 

 

 

 

 

Machine Labels can be down-
loaded from www.oflc.gov.au 
(Classification Markings) 
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BUSINESS DIRECTORY  

 ANDOôS AMUSEMENTS (Aust) P/L: 
Sales- Various types of reconditioned 
and Second hand coin operated kid-
die rides 
Ph Larry 0416 177 077.  
Fax 07 4779 8672 
E-mail: andosam1@bigpond.com 
 
 
 
AMARDA DISTRIBUTING: 
Australia’s longest serving jukebox 
distributor since 1960.   
We distribute Rowe/AMI CD & Digital 
Jukeboxes, Digital Micro replace-
ment CD Players & our own Video 
Decoder Kits.  
Phone: 02 9718 7155       
Fax: 02 9718 7302 
E-mail: rodger@amarda.com.au  
 
 
 
A.M.D.: 
Amusement Machine Distributors. 
Agents for Incredible Technologies – 
Golden Tee Fore & Stern Pinball. 
Full range of new and reconditioned 
machines, parts & service available.    
Ph:  02 9316 6000      
Fax: 02 9666 3929. 
Website:  www.amdcoinop.com 
 
 
 
A.M.D. (QLD) and COIN-OP 
SPARES AUSTRALIA PTY LTD:  
 Distribution of a full range of amuse-
ment machine equipment & parts.  
Proudly associated with the AMD 
group.  Manufacturers of the 
―RECOIL SF-X‖    Gun Kit. 
Ph. 07 3352 6600. 
Fax 07 3352 6611. 
 
 
 
 
BIG TOP AMUSEMENTS PTY. LTD: 
We supply to all facets of the coin op 
industry both nationally and interna-
tionally. 
Products include dedicated ma-
chines, pinballs, pool tables, P.C.B’s 
and redemption and spare parts. 
Ph. 02 9721 0005        
Fax 02 9721 0006. 
Website. www.bigtop.com.au  
E-mail. andrew@bigtop.com.au 
 

BILLIARD IMPORTS: 
Suppliers since 1981 of English 
cloth, Essex Straight Six Coin 
Mechs, K.P. balls, Hustler, Cuetec & 
Club cues, Italian slate, light fringes 
& accessories. 
Ph. 07 3343 5022  
Fax 07 3349 9620 
E-mail: sales@billiardimports.com.au 
 
 
CEC IMPORTS PTY LTD  

Quality and service excellence at 
reasonable prices  

Distributors of high quality kiddy 
rides, bulk vending equipment, and 
stock.  
 Call Nick on  0414 728 332  

Or e-mail us at 
cecgroup1@bigpond.com 
 
 
CONSOLIDATED LEISURE SPORT 
Distributor and wholesaler of ALL 
Billiard equipment including Mitchell 
and Strachan cloth, Mitchell and Ital-
ian slate. 
Ph: 03 9499 5444 
FAX: 03 9499 5443 
Email: sales@clsport.com.au 
www. Clsport.com.au 
 
 
ELKA AUSTRALIA: 
One of Australia’s largest importers & 
manufacturers of new & exciting skill-
tester plush & redemption toys.  Al-
ways updating to the latest trends & 
customer demands.                    
Phone:   02 9774 3777.  
Web:  www.elka.com.au 
E-mail:  sales@elka.com.au 
 
 
GAMEMASTERS PTY. LTD 
Manufacturer and Distributor of the 
worlds leading amusement ma-
chines, games and parts.  
New and used product available. 
■ Air Hockey  ■ Redemption games 
■ Video (dedicated machines and 
conversion kits) ■ Cranes  ■  Juke-
boxes (Coin op and Party Hire) 
Ph: (03) 9471 0410   
Fax: (03) 9471 0976 
Email: sales@gamemasters.com.au 
Check out our web site for latest spe-
cials and product. 
Web: www.gamemasters.com.au 
 

HIGHWAY ENTERTAINMENT: 
Australian distributor for Sega, 
Namco, Konami, SNK, Gaelco & 
other leading manufacturers.  For the 
latest product, news & best prices in 
Australia, please contact us.  We 
also buy your used machines & 
PCBs for cash. 
Ph:  02 4968 9313      
Fax:  02 4968 9314 
Website. www.highway.net.au 
E-mail:  sales@highway.net.au 
 
 
HORTON CAROLLO WENCK P/L: 
Insurance Brokers approved by 
NAMOA. 

¶ Fully underwritten by an Australian 

Insurer 

¶ Exclusive facility available to 

NAMOA members. 

¶ Unique insurance solutions on a 

policy developed in consultation 
with your Association. 

Contact Peter Stewart  
Ph:(07) 3031 1627 or 0408 081 345 
E-mail: pstewart@wenck.com.au 
 
 
MICRO SYSTEM CONTROLS PTY. 
LTD: 
Suppliers of the Australian Design 
Award winning Microcoin QL coin vali-
dator and microcoin S5 & S6 valida-
tors.   
For sales & service enquiries,  
contact Robert Bird 
Ph: 03 9682 5222   
Fax: 03 9682 8188 
Website: www.microcoin.com 
E-mail:  sales@microcoin.com 

Articles for the  

òAustralian Collectoró. 

Please write to: 

òThe Australian Collectoró 

A.M.O.A.Q.  

P O Box 1059  

MT GRAVATT  QLD  4122  
OR  
e- mail:  info@namoa.com.au 
 

(We value your input as this is your 

magazine) 

Please include photos if you have them 

to go with the story.  
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BUSINESS DIRECTORY  CONTINUED  

 POT BLACK: 
Manufacturers and Distributors Austra-
lia wide of the famous Potblack Classic 
pool table.  Electronic or mechanical.  
Spare parts available.  
See our website for more.  
Ph:  08 9354 9150 Fax:  08 9354 9332 
Website: www.potblack.com.au 
 

REFLEX GAMES: 
Suppliers of coin-operated arcade 
equipment and associated products, 
including simulators, redemption equip-
ment, cabinets,   software, pinballs, 
jukeboxes & kiddie rides. 
Register your surplus equipment on our 
consignment listing. 
For further information contact 
Steve Patan (03) 9545 0911  
Fax: (03) 9545 0922 
Mobile – 0414 660 069 
E-mail: reflexgames@bigpond.com 
 
RIDES.COM PTY LTD 
Cars, Planes, Trains  - ―You name it - 
We have it in stock‖ 
1940's rides starting from $250 "sold as 
is"   Hundred's of models to choose 
from in our Sydney and Melbourne 
warehouses.   Licensed character rides 
available.  Coin operated train cabinets, 
toy and gum vending machines and 
trackless trains for sale.  
For assistance please contact  
Angelo Marinelli Tel: 0418 356 838 
 
 
SUNRISE MICRO SOLUTIONS:  
Manufacture and design of Credit 
Boards, Timers, Skill Tester upgrades 
and all type of coin operated control-
lers. 
Ph:  07 5592 4076      
Fax:  07 5592 4078 
Web    :www.sunrisemicro.com.au 
e-mail: nigel@sunrisemicro.com.au 
 
THOMPSON BILLIARDS: 
Manufacturers of Coin Tables and 
Home Tables, as well as accessories.  
35 years manufacturing experience.   
Phone:  07 5537 6922 
Fax:  07 5529 1022 
 
TIMEGONE AMUSEMENTS PTY LTD: 
Suppliers of new & used PCB’s, pin-
balls, soccer tables (5 models), air 
hockey & 
all coin op-amusement machines.   
Mobile 0408 465 432 
Ph: 02 9724 1564         
Fax 02 9727 8155 
www.timegoneamusements.com.au 

WIN ónô GRIN AMUSEMENTS: 
Innovative manufacturers /  
Distributors of crane and redemption 
games including Chocolate Factory 
(award winning), Cadbury Chocolate 
Factory (exclusive license): 
Plush Toy Skill Cranes (super intelli-
gent) Tip the Scales (patent pending) 
and Lolly Heist 
Ph: 07 5571 0456        
Fax 07 5571 0459  
E-mail:  admin@win-n-grin    
Website:  www.wgagames.com.au 
 
 
ZAX AMUSEMENTS: 
Australia’s largest for Distribution, 
Technical Repairs, Spare Parts & Con-
sultation. 
Housed in an all new purpose built fa-
cility at 265 Ingles Street, Port Mel-
bourne,  
Victoria  3207. 
Ph: 03 9676 9190.        
Fax 03 9676 9290 
E-mail: sales@zax.com.au  
Website:   www.zax.com.au 

 

 

ASSOCIATION  

REPRESENTATIVES  

 

NAMOA REPRESENTATIVES 
 

President:    Ken Corley 

           (07) 3349 5000 

Vice. Pres.:   Ed Newton 

        (03) 6278 1303 

Secretary:    Paul Williams 

        (02) 9724 1564 

Treasurer:    Max Griffiths  

           (08) 8948 0011 

STATE REPRESENTATIVES: 
 

NSW:  

Paul Williams 

Ph:  02 9724 1564 
 

VICTORIA:  

Imelda McLean 

Ph:  03 9763 0960 
 

QUEENSLAND:  

Ken Corley 

Ph.  07 3349 5000 

Vince Ditton 

Ph: 07 3352 6600 
 

NORTHERN TERRITORY  

Max Griffiths 

Ph.  08 8948 0011 
 

SOUTH AUSTRALIA  

Gary Ford 

Ph.  08 8331 7770 
 

WEST. AUSTRALIA  

Rob Satti 

Ph. 08 9721 8607 
 

TASMANIA  

Edward Newton 

Ph. 03 6278 1303 
 

ACT  

Geoff Walker 

Ph.  02 6251 6899 

Contract 

Books 
 

PROTECT YOUR  

BUSINESS  

 

USE CONTRACTS  

DEVELOPED BY THE  

ASSOCIATION.  
 

Cost:  $30.00  

Includes GST & postage.  

(book of 50 Contracts ) 
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Trade show  

    

  Combined  trade show  

         of  

    n.a.m.o.a.  and   a.v.a.  

 
(National Amusement Machine Operators’ Assocn. 
          and Australian Vending Association) 

 

 Dates:   Tuesday 29th April, & Wednesday 30th  April, 2008 
 Venue:  Southee Complex, Olympic Park, Homebush Bay,  Sydney 
 Admission: Free 
 On Tuesday, between 4.00pm and 7.00pm, there will be food and drinks provided 
 for all registered attendees and Exhibitors.  This will be held in Room 3 (at the 
 Trade Show) adjoining the Main Hall.  The catering for this event is courtesy of 
 the Trade Show and will be Free.  

 

There will be 60 Booths covering all aspects  
of the Amusement and Vending Industries 

See you there! 

 

 

Advertising Rates 
FULL PAGE or INSERT $110 

¾ PAGE  $82.50 

½ PAGE  $55.00 

¼ PAGE  $27.50 
 

Business Directory 
$66.00 for 4 issues 

(GST included in above rates) 
 

Deadlines    28 February  

                         31 May, 

                         31 August  

                         30 November 
Payment to accompany copy which 

is to be in a suitable 

 format 
 

e-mail Shane Dove at 
shane@australamusements.com.au 

 

or Post to: 

Shane Dove, P O Box 142 

Burleigh Heads,  QLD   4220 

 

FOR SALE  

 

HERCULES ELECTRIC STAIR  

CLIMBING TROLLY  

 
Turns a 2 -man struggle into an easy 1 -man job. 

 

Easily transport jukeboxes, pinball machines, vending machines, etc. 

upstairs on your own.  

It is battery operated and will do several flights of stairs between 

charges.  

Comes with charger and optional large inflatable wheels for rough 

ground operation.  

 

New price just under $6,000.00.   Asking $3,250.00.  

 

Phone Gary 0428 712 606  
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News from a,m,d,  

The òBUZZó is still with us! 

 

All of the good operators I 

speak to are highly optimistic 

about the òSummer Seasonó and 

next year with a range of new 

products becoming available to 

boost and maintain high levels of 

income. 

 

In my opinion the pick of the 

new products is ICEõs  òDEAL OR 

NO DEALó, which is available in 

the DX Version, with lit floor 

and seat, including your choice 

of òTicketó or òReceiptó version.  

This beautifully presented 

machine comes with 32ó LCD 

screen, is expensive, but has 

already proven its worth to 

Leisure Centre and Bowling 

Centre Operators.  

The other version is the òBAR 

VERSIONó, which includes a 26ó 

LCD screen, much smaller 

footprint, and a printer that 

prints a receipt showing òpoints 

wonó instead of all the tickets.  

Itõs also cheaper!  All at AMD 

think that this machine will be 

òTHE MACHINE OF 2008ó. 

Other great performing AMD 

product is the new Stern pinball 

òWHEEL OF FORTUNEó.  In my 

opinion this is the best looking 

Stern pinball for some time and 

should earn top money.  

 

We also canõt wait for LAIõs 

Super Strike Bowling to be 

released.  There is already 

tremendous interest in this 

product Australia wide and 

should be released in December.  

 

We have commit ted to 

exhibiting at the upcoming 

Amusement and Vending Expo 

2008, Tuesday April 29 th  and 

Wednesday 30 th  and òTHIS IS 

A SHOW NOT TO BE MISSEDó.   

We  will show all of our current 

and future new products  and all 

major coin op distributors will 

exhibit.  

 

Venue:  Southee Complex, 

Olympic Park, Homebush  Bay, 

Sydney. 

Admission:  -  Free  

 

All in all we have a lot to look 

forward to!  

 

Best Regards,   Bruce Colbourne  

A m u s e m e n t  M a c h i n e , 

D i s t r i b u t o r s , 

Association Members  
 

PLAY METER 

MAGAZINE 
 

Annual Subscription 
Rate 

US $150 (Air Mail) 

Ph: 1-888-473-2376 

 

P.O. Box 337,  

METAIRIE, LA  

70004,  U.S.A. 

 

www.playmeter.com 
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For Sale  
 

  Chocolate Factory. ( blue model ) Complete with operating manual :  
  S.5.microcoin mech and cash tin. Very clean condition ready to site & make money. 
  Price $4,250.00  includes G.S.T. 

 
  Chocolate Factory ( blue model ) Complete with operating manual : 
  QL. Microcoin mech and cash tin.  
  A well looked after machine.Ready to make money for Christmas. 

   Price $4,500.00 includes G.S.T. 
 

  Pinball ( Bally ) Attack From Mars.  
  Very clean pinny .Complete with manual, cash tin and coin mech. Ready to be sited. 
  Price $4,800.00  includes G.S.T. 

 
  Video Game : Cocktail Table Cabinet   ( 48 Nostalgia Games ) 
  Excellent condition and operating order. 
  Price $2,500.00  includes G.S.T.  

 
ALL ON AMUSEMENT,LEASURE & VENDING EQUIPMENT 
GARY MONTGOMERY 
19 Biggs Ave. 

Beachmere    Qld. 4510      A.B.N.38067635442  Mobile: 0419 722 230 
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The Annual General Meeting for the 

AMOA of Qld. Inc was held on the 30th 

November 2007, at the Greek Club, South 

Brisbane.   

 

This was followed by a presentation of 

ñCoin Operator of the Yearò for 

Queensland and a dinner and lots of Greek 

Dancing. 

Barry receiving this Award from President 

Ken Corley. 

 

Coin Operator of the year was awarded 

to Barry Peace of Cairns Automatic 

Machines of Cairns.  He bought the run 

about 10 years ago from Wayne 

MacInerney and operated Jukeboxes, 

Videos, Pinneys and Pool Tables. 

 

About 5 years ago he moved into the 

Cairns Shopping Centre and included 

Redemption, Gun Games, Drivers, etc., 

and employes 5 staff including son Scott 

and wife Rhonda who does the endless 

mountain of paperwork associated with 

any business.  

 

Barry and Rhonda travelled to Brisbane to 

receive the award, and he expressed his 

delight with the presentation. 

 

As usual, during the evening we had our 

óLucky Doorô  with prizes being donated 

by the following:   

 

¶ Greg OôMalley (Cadburys)  -  2 

baskets of Chocolates and 2 x boxes of 

Roses. 

¶ Shane Dove (Austral Amusements)  -  

2 x vouchers. 

¶ Tony Argery (Funhouse FEC)  -      A 

Lava Lamp and A Simpsons Clock. 

¶ Billiard Imports:  Pool Cue & case. 

¶ John Stewart (Gamezone)        -      

D.V.D. Player. 

¶ J u a n i t a  K e e g a n                               

(O.F. Industries)  -   Clock 

¶ Peter Stewart (Horton, Carollo, 

Wenck) - Bottle Black Label Scotch 

¶ Vince Ditton  (A.M.D.)  -  Voucher    

 

Many thanks to all who supplied these 

prizes;  they are very much appreciated.  

 

Thanks also to Tony Argery for 

organising this annual event.  

Vince Ditton (A.M.D.) participating in the 
Greek Belly Dancing.   

During the evening, Life Membership 
was bestowed on Tony Argery for his 
services to the AMOAQ.  This was 
well deserved, and on a unanimous 
vote at the meeting.    

A.g.m & awards dinner for queensland  
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1. All expressions of opinion are published on the basis that they are not to be regarded as expressing the officia l opinion of 
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