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I can only hope your year has 

been successful and profitable.  

The word around seems that 

most operators are travelling 

well  -  no doom and gloom 

about  -  letôs hope this contin-

ues. 

 

On the 29th November 2005, 

your representatives of the 

States held the A.G.M. by tele-

conferencing.  This is a require-

ment of Company Law (which 

is how your Association is 

structured.).  We find this 

method of communication, in 

the absence of Trade Shows, 

the most economical form to 

adopt.  Our next AGM (or Gen-

eral Meeting) should be held at 

the up-coming combined 

NAMOA/AVA Industry Ex-

hibition on the 19 and 20 

May, 2006.   
(More details on Page 6  

Please make every effort to 

attend this event as your 

Boardôs sub committee have 

worked very hard to organize a 

great Show.  All serious Opera-

tors should put this in their dia-

ries NOW to attend.  The bene-

fits from these events are enor-

mous  -  networking, talking to 

distributors, manufacturers, 

other Operators, etc.  I person-

ally have not missed the oppor-

tunity to attend these events all 

around Australia since 1989, 

for the very reason  that I have 

gained so much information 

and contacts for my business.  

Every contact means you profit 

in some way, if not financially, 

then in friendships which have 

lasted. 

 

The NAMOA A.G.M:  
1.    Minutes of previous Meet-

ing were approved. 

 

2.    Treasurer Max Griffiths 

presented the Balance Sheet for 

2004/05 ï General Account 

$125,800.  Investment A/c 

$13,712.  The States had re-

ceived a total of $17,728.00 

during the period, being 50% 

share. 

  

3 (1)    Trade Show.  Date con-

firmed for 18-20 May 06.  

Board Representatives ap-

pointed Paul Williams, Andrew 

Savva and Bruce Colbourne 

were confirmed to represent 

NAMOA on the combined 

Board of AVA & NAMOA.   

 

3. (2)     K.Corley to investigate 

$1million public liability for 

the Show required by the Royal 

Agricultural Show Society 

($1M each for AVA & 

NAMOA). 

A great bonus for the Show is 

that Bruce Colbourne has ar-

ranged for Bob Fay from IT, 

and a representative from ICE 

and Stern Pinballs to  

attend.   

Craig Kinder will place adver-

tising with Vending Times and 

American Music Operators As-

sociation Trade Journal. 

 

4.    Location Agreements.  It 

was approved by the Board, to 

include a Contract Agreement 

with this Collector, as a mem-

bers benefit, with the view that 

Members would secure sites 

with Contracts, thereby keeping 

the fly-by-nighters at bay. 

 

5.    OFLC:   Secretary Paul 

Williams has written an article 

on Page 5.  Paul has worked 

with the OFLC who have 

streamlined the classification 

process.  Paul has represented 

the NAMOA at meetings with 

the OFLC and has added valu-

able input to the discussions on 

our industryôs point of view, 

which has resulted in a much 

simpler format.  Congratula-

(Continued on page 2) 
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tions are extended to Paul for a 

job well done.   

 

6.     General Business -  

Web Site:  Discussion was 

held to complete the Web Site.  

A series of events have caused 

the delay in finalizing the Site, 

particularly in sourcing people 

to complete the project  -  a 

priority was to keep costs to a 

minimum.  We are now in the 

process of contracting a com-

petent Web designer to com-

plete the Web Page to our re-

quirements.   

 

7.     Membership.    Bruce 

Colbourne moved that the 

State Representatives contact 

non-renewing members to as-

certain if they have left the 

industry, or if there is some 

underlying concerns they may 

have.  This will be activated  in 

the New Year, so if you re-

ceive a call, please let us know 

your feelings.  Max Griffiths 

will give a 2 year list  so past 

members can be contacted.  

Thanks Max  - your list has 

just arrived so we donôt have 

any excuse not to start.   

 

8.   It was agreed to have 

quarterly meetings by phone 

hook-up to review our progress 

on the various current projects.  

These will be held on the First 

Tuesday of March, June, Sep-

tember and December.  Mem-

bers should e-mail, fax or post 

anything they would like dis-

cussed or acted upon, prior to 

these dates. 

 

9.     Geoff Walker requested 

the board may look into the  

G.S.T. as the Sunset Clause 

Period has expired.   

Geoff will prepare an article 

outlining concerns with the 

view of possibly approaching 

Mr Mark West of McCullough 

Robinson who were our advis-

ers before the G.S.T. was im-

plemented back in 1999 , for 

an opinion. 

 

To follow on from member-

ship:  The Association re-

ceived this letter from a mem-

ber.  The letter is as follows 

(The Company and writerôs 

names have been removed).  

 
ñN.A.M.O.A. 

GPO Box 478 

Darwin    0801. 

 

Dear Sir/Madam 

I hereby advise the association 

that I no longer wish to be a mem-

ber of your association.  I origi-

nally joined the AMOA to access 

discounted insurance but due to 

the extremely poor way the matter 

has been handled over the last few 

years and the lack of information 

from the association relating to 

the new broker handling the 

scheme before my policy expired I 

arranged insurance from another 

source.  

 

Regardsééé.ò 

My reply:  
 

Dear  Mré.. 

Thank you for your letter of 5th 

October 2005 in which you can-

celled your membership.  It is 

unfortunate that your only reason 

for joining the Association was to 

òaccess discounted Insuranceò, 

and not because your Association 

has worked to advise Govern-

ments from regulating you out of 

business.  This is the primary fo-

cus of all Associations  -  to help 

members keep their businesses 

viable.  Discounted Insurance is 

an added benefit. 

 

Benefits from the Association 

within New South Wales: 

¶ Parallel Importing is now 

permitted.  This was 

achieved at great expense 

and sacrifice over many 

years. 

¶ Mr Terry Williams, Immedi-

ate Past President of 

NAMOA, and Mr John 

Robeille, fought long and 

hard to prevent a  NSW Gov-

ernment Stamp Duty, and 

weere successful.  This could 

have cost your business a 

considerable financial impo-

sition. 

¶ The Insurance Scheme origi-

nally commenced in Queen-

sland and later extended to 

the other States as no other 

Broker would handle kiddie 

rides.  This year, when 

A.R.Insurance could no 

longer access Insurance 

within Australia,  Board 

Members have been working 

with various Brokers to ob-

tain Insurance which covers 

all aspects of our Industry, 

including kiddie rides.   

This is a small sample of recent 

achievements by your Association.  

 

If  however, in the future, you find 

yourself in dispute with some Lo-

cal, State or Federal Government 

Department, it will be unfortunate 

that we will be unable to assist 

you. 

Your resignation has been ac-

cepted and your name removed 

from our data base.  

Yours faithfully 

Ken Corley, NAMOA President.   

 

P.S.  I sincerely pray that you are 

not under the misapprehension 

that any member of the Board is 

paid.  We are all voluntary.   

 

 
Until next time:  óCompliments 

of the Seasonò and may you 

have health and happiness in 

2006ééé.é.Ken Corley 
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QUEENSLAND A.G.M. AND REPORT.  

PRESIDENTõS REPORT: 
Welcome Ladies and Gentlemen to 
the Annual General Meeting of the 
Amusement Machine Operators As-
sociation of Qld. Inc for the Year 
2004 ï 2005. 
This year, with the exception of the 
Insurance situation, has been rela-
tively quiet, not that we are complain-
ing.  It would seem the Membership 
Australia Wide has matured to the 
point they seem to be taking more 
responsible attitudes towards their 
business decisions.  The number of 
inquiries from the various Govern-
ment Departments we deal with has 
been at an all time low.   
My initial remarks are directed to 
your Board Members:  Tony Argery 
(Vice President), Juanita Keegan 
(Treasurer), Ray McGowan 
(Secretary), Vince Ditton, John 
Sophios, Shane Dove, Brian Storelli, 
John Stewart and Manny Pippos who 
resigned during the year.  As without 
these dedicated and hard working 
people, your Association would 
cease to exist.   
Your support and involvement is 
actively encouraged at all times, 
even offering yourself for election to 
the Board, is always appreciated.    
Meetings are presently held at the 
Landmark Chinese Restaurant at 
Sunnybank, and are conducted in a 
private room.  We have a meal pre 
meeting. 
Returning to your Board Members.  I 
consider it a privilege to be associ-
ated with these people.  We have a 
very harmonious working relationship 
which makes the exercise of pro-
gressing the Associationôs  activities 
very easy when you have focused 
individuals, with the same aim to 
improve our lot.   
As a point in question:  Board Mem-
bers John Sophios together with 
Secretary Ray McGowan and Bruce 
Colbourne (N.S.W. and NAMOA 
Board Member) accepted the chal-
lenge to investigate a replacement 
for the Associationôs Insurance Bro-
kers  - A.R. Insurance Brokers ï as 

they could no longer access óon 
shoreô insurers to accept our indus-
try.  I would formally thank Bob Si-
daway of A.R. Insurance Brokers for 
their many years of support, which 
enabled many operators to access 
cover at a reasonable rate, which 
members might otherwise not have 
been in a position to achieve.     
After many communications between 
all three, each investigating their own 
leads, they finally agreed on  Horton 
Carollo Wenck Pty Ltd, Insurance 
Brokers situated in Brisbane.   These 
Brokers provided John with a pro-
posal that would initially satisfy the 
urgently needed cover, in particular 
the óPublic Liabilityô component as 
well as óproduct coverô.  This was 
published in the June 2005 Collector 
for membersô perusal.  Members are 
now beginning to join the scheme.   
To John, Ray and Bruce, sincere 
thanks from the members for your 
dedication to this project.  This is 
another example of Associations at 
work.  I smile when some past mem-
bers and non members (very few 
thankfully) say ñWhatôs in it for me?ò 
While discussing the Insurance 
Scheme, we are pleased to welcome 
Peter Stewart, the representative of 
Horton Carollo Wenck Pty Ltd.  Peter 
has been very active in his very short 
association with our industry.  He has 
travelled to Melbourne and other 
places talking to members and learn-
ing about our industry.  I believe the 
Company is looking at the costs as-
sociated with our membersô insur-
ance, and are actively investigating 
ways and means of reducing the 
costs.  We look forward to a long and 
fruitful association with them.  Peter 
would be happy to discuss with you, 
any insurance concerns you may 
have.  Peter will be at the Dinner and 
I will formally introduce him.  You will 
be able to approach him with any 
questions.   
Association activities throughout 
the year have included: 
Qld Office of Gaming:  We were 
requested during the year to investi-

gate a few machines  on 2 sites as to 
their suitability of not imitating or 
resembling Gaming Machines.  We 
were happy to report back to the 
Gaming Department  that they were 
within the criteria agreed to with the 
Department. 
The Web Site:  Has been an ongo-
ing drama over various circum-
stances, but this should be very soon 
rectified, as we believe this is a very 
good communication tool. 
Membership, considering the state 
of the industry, is adequate, but there 
is always room for improvement.    
We, as volunteers, do not have the 
time or finances to pursue member-
ship, but expect members to promote 
and encourage others to join, to give 
this and the National Association , 
which is the same, the tools to repre-
sent this great industry, 
Contracts:  Recent experiences 
have shown that Woolworths B.W.S. 
are slowly taking over Hotels and 
Taverns, and advising operators they 
have a ñpreferred Supplierò. So the 
use of Contracts will help keep your 
business viable, until the Contract 
lapses.  However if they do not read 
their contract and advise within the 
terms, then it rolls over for another 3 
years or the agreed time negotiated.   
TREASURERõS REPORT:  I am 
pleased to present this report to 
members present this evening at the 
AGM. The good news is that again 
we have completed this year with a 
net profit of $826.00 after deprecia-
tion & amortization of the Web site. 
Sales of Contract Books - only one 
book sold is disappointing, consider-
ing the amount of work done to en-
sure they were correct and the 
money expended on the printing of 
same. These books are for sale @ 
$30 each (includes GST & freight) 
and we still have a long way to go to 
re-coup our costs.  
I feel that the financial outlook for the 
association for this year is healthy 
and we can sustain profitability by 
wisely investing our surplus moneys 
in Interest bearing deposits  
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QUEENSLAND NEWS & A.G.M.  

The A.M.O.A. of Qld. Inc. 

held its Annual General Meet-

ing on Friday 28th October 

2005.  The Venue was the 

Conrad Treasury Hotel, beau-

tifully decorated, and although 

many members did not avail 

themselves of the opportunity 

of sharing experiences with 

other operators, those of us 

who did, certainly had a great 

time.   

 

It is disappointing when Board 

Members arrange these func-

tions, only to find a handful of 

the regulars attending.  If 2 

members, namely Stuart and 

Kayleen Hooper of Macôs 

Amusements, can find the 

time to come all the way from 

Townsville to attend, I cannot 

understand why operators, 

who live in Brisbane, cannot 

at least show support for their 

hard working Board.  Board 

Members are not paid, but 

volunteer their services for the 

benefit of all Members. 

 

During the AGM, we elected 

2 new Board Members, 

namely John Harrison and 

Ivan Divlijak.  The complete 

list of Board Members are: 

President:  Ken Corley,    

Vice President:  Tony Argery,  

Secretary:  Ray McGowan,  

Treasurer:  Juanita Keegan,   

Directors:  Vince Ditton,  

Shane Dove, Brian Storelli,  

John Sophios, John Stewart,  

Ivan Dviljak. & John Harrison  

 

At these gatherings, it is won-

derful to meet fellow opera-

tors, put a face to a name, and 

talk about the industry in gen-

eral.  It is a way of resolving 

many difficulties, finding 

ways to do a particular job, 

and new contacts for access-

ing spare parts, labour, etc. 

 

The buffet meal was superb 

and during the evening we had 

the services of a D.J.   

 

It is at this function that 

Queensland announces the 

prestige award of  ñCoin Op-

erator of the Yearò.    

This year, Harry Keegan, O.F. 

Industries, Withcott (at the 

base of the Toowoomba 

Range for those who do not 

know) was a happy and de-

serving recipient of this 

Award.  Harry has been in this 

industry for 25 years, mostly 

in Kiddie Rides, and he manu-

factures and services his own 

designs.  

 

During the evening, AMOA 

and NAMOA Director Vince 

Ditton of Coin Op Spares 

tested all our memories (or 

what is left of them) with 2 

competitions.  The first ï A 

Pinball Competition ï was 

won by Shane Dove and the 

second ï Videos ï Joe Librizzi 

of AMF Bowl was successful. 

Thanks Vince, it was great 

fun! 

There were many lucky door 

prizes and these were won by: 
 

I x Bottle Scotch  - donated by 

Horton Carello Wenk  -  

won by Glennis Corley 
 

$50 Voucher -  donated by  

Austral Amusements  -  won 

by Kayleen Hooper 
 

Pool Cue and Case -  donated 

by Billiard Imports  -  won 

by Tony Argery 
 

DVD Player - donated by  

Funhouse F.E.C.  -  won by 

Linton Thompson 
 

Phone  - donated by Replay  

F.E.C  -  won by John Stewart 
 

Heaps of Chocolates  -   

donated by WinônôGrin  -  

won by Trevor Purcell 
 

Poo Bear  -  donated by  

Gamezone  -  won by Enid 

Campbell 
 

Box  of Toys  -  donated by 

Big Top Amusements  -  won 

by Caryl Stewart 
 

$50 Voucher  -  donated by  

Gamemasters  -  won by  

Stuart Hooper 
 

$50 Voucher  -  donated by  

Gamemasters  -  won by Ken 

Corley 
 

$50 Voucher  -  donated by  

Coin Op Spares  -  won by 

John Sophios 

 

Thanks to all those who gave 

readily for the Lucky Door. 

 

I wish to sincerely thank Vice 

President Tony Argery for 

organising this function as 

those of us who attended, did 

enjoy ourselves. 

       ééé...Glennis Corley 
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NEW OFLC CLASSIFICATION LABELS  

NOW SIX MONTH OLD  

Since the introduction of the new 

OFLC classification labels I have 

had many calls about the labelling 

of Arcade Video games from op-

erators. On behalf of the Associa-

tion, I must thank those operators 

for their great response as this 

shows we are not only complying 

but that we are a responsible in-

dustry - it can only enhance our 

image in the community. 

 

If you are a regular watcher of 

television, you would no doubt 

notice the classification informa-

tion preceding a program in addi-

tion to the promotion of classifi-

cations guidelines generally. This 

is a clear demonstration of that 

industries responsibilities to the 

public at large. Of course they 

have this powerful method of 

demonstrating their responsive-

ness. 

 

Recently we heard of an operator 

being approached by the cinema 

management where he had ma-

chines located and questioned 

about labelling. They had turned 

off a game with an M15+ label 

and phoned the operator. As it 

turned out, it was the wrong label 

(higher than required) not the 

wrong game, and the situation 

was rectified simply by installing 

the correct label.  This situation 

demonstrated that the location 

staff were label savvy and did 

their job well. They even asked if 

there should be classification la-

bels on his pinball and other 

games that were not video games.  

 

In another instance, a point was 

raised as to which party (the ma-

chine operator or the site owner) 

was responsible for monitoring 

the age of the player. Whilst it 

would clearly be the responsibility 

of an operator to correctly label 

machines, it would also be the 

operators responsibility to advise 

the site owner as to what the rele-

vant labels meant.  However, after 

having done that, it would then be 

the site owners responsibility to 

ensure that appropriate staff were 

aquatinted with the regulations so 

they were then in a position to 

monitor just who was waiting to 

play what game and give suitable 

advise if necessary. 

 

This leads us to deliberate over 

the responsibility of an operator 

who had, for instance, leased 

space in a shopping centre.  As 

opposed to the preceding situa-

tions where there was someone in 

charge, the "leased space in a 

shopping centre" situation was 

different and unique as there is no 

one in charge.  Therefore, it 

would be very easy for a minor to 

play an adult rated game (M15+) 

without being scrutinised.  Think 

about that.  We did, and figured 

the ultimate responsibility in that 

particular situation rested firmly 

with the operator. Although it 

would still be legal to operate a 

"PG" or an "M" rated game in this 

un-supervised situation, it would 

be a "politically" responsible op-

erator who installed a "G" rated 

game only. That way no one 

could be offended. 

 

(It is our understanding that there 

are no legal restrictions with 

video games classified ñMò or 

"PG" that are demonstrated or 

made available for play in a pub-

lic place as the ñMò and "PG" 

classifications are advisory only.  

The M15+ classified game must 

be supervised). 

 

Since the start of the determina-

tion, the OFLC has been tailoring 

the determined marking section 

on their Website, updating the 

information, and adding examples 

of products and advertising dis-

playing the new classification 

markings. It is highly recom-

mended that operators refer to the 

site to view compliance examples, 

download art works, etc.  The 

Website can be accessed at 

www.oflc.gov.au/special.html3 

 

Australian classification markings 

have been used for many years.  

The earliest markings have been 

in use since 1930, when markings 

were first used in advertising for 

films for public exhibitions.  

 

Now, since 26th May 2005, mark-

ings for films and computer 

games are the same. The OFLC 

has gone to great lengths to con-

sult with and listen to our industry 

to get these markings right, the 

knowledge is free, and to a point, 

so are the labels. 

 

Perhaps if we had to pay a fee for 

each machine we owned for a 

classification label from the 

OFLC, we would be up in arms 

about the cost involved. The pre-

sent system is simple and cheap, 

there really is no excuse not to 

label. All it costs is a computer, 

paper and a few hours work that 

any staff member could carry out. 

Video games classified before 26th 

May 2005 can still retain the old 

labels.   

              éééé..Paul Williams 

 

CONTRACT BOOKS 
FOR SALE 

Books of 50 Contracts  

$30.00 ea (Includes GST 

and postage) 
Write to: 
N.A.M.O.A., 
P O Box 1059,   MT GRAVATT, 
QLD. 4122. 
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The layout of your store is vital 

in ensuring that each machine 

has a good opportunity in reach-

ing its money making potential. 

Grouping similar games to-

gether is a key way to give ma-

chines these good opportunities.  

 

Redemption machines should be 

in one section of the store near 

the counter and front entry due 

to the fact that redemption ma-

chines attract families. It is a 

known fact that a family will 

spend more money than an indi-

vidual. This is an ideal demo-

graphic to target as they will 

spend at least double + more 

than an individual.  

 

As mentioned in past articles, 

keeping your redemption prizes 

and the games themselves look-

ing good helps make you earn 

money, period! So donôt think 

that redemption is dead!!!!  Itôs 

far from it. 

 

Car, shooting, music and video 

games should then make up 

other sections of the store.  

 

These games should also be 

grouped together in their generic 

categories as it creates a better 

sense of competition and com-

petitiveness between players.  I 

know this is right as it has been 

tried and tested in my stores, 

and other friendôs stores with 

fantastic success.  

 

Moving a machine into a more 

prominent position can increase 

the income dramatically. Even a 

shift of several feet in one direc-

tion, can change the way the 

machine takes money, regard-

less of it being in an amusement 

centre or on a street location.  

If you are on a street location 

you need to convince the shop 

owner that a good machine will 

take more money than their 

bread stand for example. Looks 

and cleanliness is a key example 

to running a good business for 

any operator. 

 

By altering the price of games 

can affect the income. For ex-

ample, a Chocolate Factory cost 

$1 per play and three plays for 

$2 usually. By changing the 

price to 50cents for one game, 

people will be more willing to 

put 50 cents in rather than a dol-

lar. The dollar spend may be too 

much , but if they have 50 cents 

in their pocket they are more 

likely to put that in than try and 

find another 50 cents to have a 

go again, So you can end up 

making more money with less 

payout.  Just try it, many people 

have and found it works a treat ! 

 

If you have the layout of your 

store or games in a street store 

location, bowling alley, theater 

etc, make sure that it works to 

your advantage, as this will help 

you achieve the precious al-

mighty dollar that we all crave.  

 

Merry Xmas to all and Happy 

New Year. May your cashboxôs 

overflow in this festive sea-

son!!!! 

 

    éé...Tony Argery ï  
                 Funhouse FECôS. 

 
 

 

 
 

 

 
 

ITõS SHOWTIME 

 

Bigger, brighter and better - 

the Amusement and Vending 

Associations Trade Show re-

turns in 2006 with forecasts for 

more exhibitors, more products 

and more visitors. 

 

Jointly organised by the Na-

tional Amusement Machine 

Operators Association 

(NAMOA) and the Australian 

Vending Association (AVA), 

the show will again illuminate 

the Southee Pavilion at  Home-

bush, in Sydney Olympic Park 

over Friday and Saturday, 

May 19-20 2006. 

 

Incentives are already being 

developed to further enhance 

this world class event and at-

tract even more exhibitors and 

a wider range of visitors. 

 

The 2004 show was deemed 

highly successful by its organ-

isers, who said exhibitor num-

bers had doubled from the pre-

vious show, and that they had 

received exceptional feedback 

about the ñbuzzò of the show 

from exhibitors and visitors 

alike. 

 

In the past the combination of 

amusement and vending inter-

ests at the show has proven 

extremely beneficial for both 

segments, offering great op-

portunities and great value. 

 

More details will be provided 

in the next edition of The Col-

lector. 

éééé..Andrew Savva 

Store Layout and Grouping  
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 Introducing the Wild Bull 

Dart Board  

 

Highway Entertainment 

proudly introduces the 

Wild Bull Dart Board - a 

fully electronic, coin oper-

ated, arcade style bristle 

dart board that scores both 

steel and soft tip darts.  

 

The game is safe for all 

ages, has the capacity to 

entertain up to 14 players at 

one time and can run its 

own 'in house tournaments.'  

 

The Wild Bull Dart Board 

calculates the scores even 

if a dart falls out, although 

operators can opt to set the 

machine to only score darts 

that stay on the board. Both 

steel and soft dart tips 

screw out and are inter-

changeable.  

 

The Wild Bull Dart Board 

is approved by Dart Players 

Australia and features a 

fold-down telescopic top 

which is trademarked in the 

United States.  

 

The machine is on wheels 

for increased versatility and 

boasts eight levels of com-

puter competition including 

301, 501, Cricket and Hi-

Score. Although there are 

eight levels, this includes a 

total of 25 variations of 

games.  

The Board also has correct 

score capability and auto-

matic player change.  

 

In 2006, Nationwide com-

petitions for Wild Bull are 

expected to commence in 

Australia and operators will 

receive full support and 

advice on how to partici-

pate.  

 

Of the competitions, 14 

grand prix events are 

planned for 2006 with the 

support and resources of 

Dart Players Australia, as 

well as a weekly electronic 

league night which is also 

forecast to begin next year.  

 

Each grand prix will boast 

$2000 prize money. 

Operators of Wild Bull 

Dart Boards will have the 

benefit of a programmable 

system allowing them to 

change the game pricing, 

adjust the maximum num-

ber of rounds, adjust credits 

per game, add new games 

and monitor coin drops by 

day, week, month or year.  

 

The Dart Board can be eas-

ily rotated and replaced 

with no wires to connect. 

Its digital electronics are 

low maintenance and fea-

ture auto-calibration with 

pre-wiring for bill accep-

tors and other accessories.  

 

The machine has a 12 

month warranty with addi-

tional annual warranty 

available for purchase. A 

1300 Australia-wide sup-

port number will be opera-

tional in early January 

2006.  

 

It has recently been ru-

moured that Puma could be 

the National sponsor for 

Wild Bull Dart Boards. 

Valid until 31 December 

2005, Highway Entertain-

ment will be including in 

the purchase price of any 

Wild Bull Dart Board 4 

sets steel tip darts, 4 sets 

soft tip darts, 8 player com-

petitive starter kit and a 

throw line display cabinet 

with $250 worth of acces-

sories 

to sell. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

For more information and 

pricing, please contact 

 

New dart game  -   wild bull  



ANDOôS AMUSEMENTS (Aust) P/L: 

Sales- Various types of recondi-
tioned and Second hand coin oper-
ated kiddie rides 
Ph Larry 0416 177 077.  
Fax 07 4779 8672 
E-mail: andosam1@bigpond.com 
 
 
 
 

AMARDA DISTRIBUTING:  
Australiaôs longest serving jukebox 
distributor since 1960.   
We distribute Rowe/AMI CD & Digi-
tal Jukeboxes, Digital Micro replace-
ment CD Players & our own Video 
Decoder Kits.  
Ph: 02 9718 7155      Fax 02 9718 
7302 
E-mail: dennis@amarda.com.au  
 
 
 

A.M.D.:  
Amusement Machine Distributors. 
Agents for Incredible Technologies 
ï Golden Tee Fore & Stern Pinball. 
Full range of new and reconditioned 
machines, parts & service available.    
Ph:  02 9316 6000      
Fax: 02 9666 3929. 
Website:  www.amdcoinop.com 
 
 
 
 

A.M.D. (QLD) and  COIN-OP 
SPARES AUSTRALIA PTY LTD:  
 Distribution of a full range of 
amusement machine equipment & 
parts.  Proudly associated with the 
AMD group.  Manufacturers of the 
ñRECOIL SF-Xò    Gun Kit. 
Ph. 07 3352 6600. 
Fax 07 3352 6611. 
 
 
 

 
 

AUSTRAL AMUSEMENT CO:  
Gold Coast Agent for Roberto Soc-
cer Tables and Paili Soccer, Pool 
and Air Hockey Tables.   
Constantly changing range of Skill 
Tester toys  
Also. New and used PCBs & Pin-
balls.  
Ph Shane   0418 456 823 
W e b s i t e : 
www.australamusements.com.au 
E -
mail:shane@australamusements.co
m.au 

BIG TOP AMUSEMENTS PTY. 
LTD: 
We supply to all facets of the coin 
op industry both nationally and inter-
nationally. 
Products include dedicated ma-
chines, pinballs, pool tables, P.C.Bôs 
and redemption and spare parts. 
Ph. 02 9721 0005        
Fax 02 9721 0006. 
Website. www.bigtop.com.au  
E-mail. andrew@bigtop.com.au    
 

 
BILLIARD IMPORTS:  
Suppliers since 1981 of English 
cloth, Essex Straight Six Coin 
Mechs, K.P. balls, Hustler, Cuetec & 
Club cues, Italian slate, light fringes 
& accessories. 
Ph. 07 3343 5022  
Fax 07 3349 9620 
E - m a i l  ï 
sales@billiardimports.com.au 
 

 

CEC IMPORTS PTY LTD  
Quality and service excellence at 
reasonable prices  

Distributors of high quality kiddy 
rides, bulk vending equipment, and 
stock.  
Ph (03) 9486 7059   

Fax (03) 9486 8659  

Nick - 0414 728 332  
email@childrensentertainmentcompany.
com.au 
 

 

CONSOLIDATED LEISURE 
SPORT 
Distributor and wholesaler of ALL 
Billiard equipment including Mitchell 
and Strachan cloth, Mitchell and 
Italian slate. 
Ph: 03 9499 5444 
FAX: 03 9499 5443 
Email: sales@clsport.com.au 
www. Clsport.com.au 
 

 

ELKA AUSTRALIA:  
One of Australiaôs largest importers 
& manufacturers of new & exciting 
skilltester plush & redemption toys.  
Always updating to the latest trends 
&  c u s t o m e r  d e m a n d s .                   
Ph. 02 9774 3777.  
Web:  www.elka.com.au 
E-mail:  sales@elka.com.au 

 

GAMEMASTERS PTY. LTD  
Manufacturer and Distributor of the 
worlds leading amusement ma-
chines, games and parts.  
New and used product available. 
ƴ Air Hockey  ƴ Redemption games 
ƴ Video (dedicated machines and 
conversion kits) ƴ Cranes  ƴ  Juke-
boxes (Coin op and Party Hire) 
Ph: (03) 9471 0410  Fax: (03) 9471 
0976 
Email: sales@gamemasters.com.au 
Check out our web site for latest 
specials and product. 
Web: www.gamemasters.com.au 

 
HIGHWAY ENTERTAINMENT:  
Australian distributor for Sega, 
Namco, Konami, SNK, Gaelco & 
other leading manufacturers.  For 
the latest product, news & best 
prices in Australia, please contact 
us.  We also buy your used ma-
chines & PCBs for cash. 
Ph:  02 4968 9313      
Fax:  02 4968 9314 
Website. www.highway.net.au 
E-mail:  sales@highway.net.au 
 
JEA TECHNOLOGIES PTY LTD  
Australian Distributors:  Orion 
iTouch by JVL Entertainment Cash-
Code Company Inc.  Note valida-
tors, Effinet Systems Ltd LCD/TFT 
Screens  6.4ò - 30ò, Sankyo Seiki 
card  reader  systems, Zytronic Ltd 
Touch screens, Himec Japan Coin 
Hoppers, Telequip Corp coin 
change givers, Westrex Interna-
tional printers, Bematech Inc ther-
mal printers, Fenix thermal printers. 

National Warranty and Logistics.  
Full Product training and support.   
Ph:  03 9830 6024    
Fax:  03  9888 7495 
E-mail:  craigk@jeatech.com.au 

 
KEEGAN MOBILES:  
Sales ï Many types and sizes of 
fully reconditioned Kiddie Rides. $2 
and $1 mechs.  Most have Multi-
coin mechs fitted.  Reasonable 
prices. .  
ALSO 1 x Chocolate Machine. 
Will consider all trades. 
Phone   Harry  - 07 4630 3699   
Fax 07 4630 3689  
or Mobile 0438 303 699  
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MICRO SYSTEM CONTROLS 
PTY. LTD: 
Suppliers of the Australian Design 
Award winning Microcoin QL coin 
validator and microcoin S5 & S6 
validators.   
For sales & service enquiries,  
contact Robert Bird 
Ph: 03 9682 5222   
Fax: 03 9682 8188 
Website: www.microcoin.com 
E-mail:  sales@microcoin.com 
 
 
 
POT BLACK:  
Manufacturers and Distributors 
Australia wide of the famous Pot-
black Classic pool table.  Elec-
tronic or mechanical.  Spare parts 
available.  
See our website for more.  
Ph:  08 9354 9150 Fax:  08 9354 
9332 
Website: www.potblack.com.au 
 
 
 

REFLEX GAMES:  
Suppliers of new & used PCBôs., 
cabinets, pinballs, simulators, re-
demption equipment kiddy rides & 
pool tables.  Register now & we 
can also sell your equipment for 
you.   
Ph Steve (03) 9545 0911  
Fax: (03) 9545 0922 
Mobile ï 0414 660 069 
E-mail: reflexgames@bigpond.com 
 
 
 
RIDES.COM PTY LTD 
Cars, Planes, Trains  - ñYou name 
it - We have it in stockò 
1940's rides starting from $250 
"sold as is" 
Hundred's of models to choose 
from in our Sydney and Melbourne 
warehouses.   Licensed character 
rides available.  Coin operated 
train cabinets, toy and gum vend-
ing machines and trackless trains 
for sale.  
For assistance please contact  
Angelo Marinelli Tel: 0418 356 838 

 
 

 
STORELLI SALES & DISTRIBUT-
ING: 
30 yrs Industry experience in distri-
bution, sales & operations.  Spe-
cialising in a full range of new & 
used amusement machines, air 
hockey tables, soccer tables, pool 
tables, token and bill changers. 
Suppliers of an exclusive line of 
generic plush toys at very competi-
tive prices. 
Ph:  07 3201 1975    
E-mail: brian@storellisales.com.au 
 
 
 
SUNRISE MICRO SOLUTIONS:  
Manufacture and design of Credit 
Boards, Timers, Skill Tester up-
grades and all type of coin oper-
ated controllers. 
Ph:  07 5592 4076      
Fax:  07 5592 4078 
Web    :www.sunrisemicro.com.au 
e-mail: nigel@sunrisemicro.com.au 
 
 
 
 

TIMEGONE AMUSEMENTS PTY 
LTD: 
Suppliers of new & used PCBôs, 
pinballs, soccer tables (5 models), 
air hockey & 
all coin op-amusement machines.   
Mobile 0408 465 432 
Ph: 02 9724 1564         
Fax 02 9727 8155 
www.timegoneamusements.com.au 
 
 
 
 

WIN ónô GRIN AMUSEMENTS: 
Innovative manufacturers /  
Distributors  
of crane and redemption games 
including Chocolate Factory 
(award winning), Cadbury Chocolate 

Factory (exclusive license): 
Plush Toy Skill Cranes (super intel-
ligent) Tip the Scales (patent pend-
ing) and Lolly Heist 
Ph: 07 5571 0456        
Fax 07 5571 0459  
E-mail:  admin@win-n-grin    
Website:  www.wgagames.com.au 
 
 
 

 
ZAX AMUSEMENTS:  
Australiaôs largest for Distribution, 
Technical Repairs, Spare Parts & 
Consultation. 

Housed in an all new purpose built 
facility at 265 Ingles Street, Port 
Melbourne,  
Victoria  3207. 
Ph: 03 9676 9190.       Fax 03 
9676 9290 
E-mail: sales@zax.com.au  
Website:   www.zax.com.au 
 

Advertising Rates 
 

FULL PAGE or INSERT 

$110 

¾ PAGE  $82.50 

½ PAGE  $55.00 

¼ PAGE  $27.50 
 

 
Business Directory 

$66.00 for 4 issues 
(GST included in above rates) 
 

Deadlines   
28 February  

31 May, 

31 August  

30 November 
 

Payment to accompany copy 

which is to be in a suitable  

format 
 

e-mail Shane Dove at 
shane@australamusements.com.au 

 

or Post to: 

Shane Dove,  

P O Box 142 

Burleigh Heads,  QLD   4220 
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The music revolution is 

here.  

 A favourite track or album 

can be downloaded from 

the Apple archive for a 

fraction of the cost. Joshua 

Gliddon reports. 
 
The following was down 
loaded from :- bulle-
tin,ninemsn.com.au 
iPod owners can now legally 
purchase and download songs 
onto their music players. After 
several false starts, the iTunes 
music store has opened for 
business in Australia. Itôs the 
21

st
 iTunes store, following the 

US, EU, Scandinavia and Ja-
pan. 
 
The store goes to market with 
nearly a million songs from all 
the major record labels bar the 
biggest player, SonyBMG. 
ñWeôre working with Apple and 
looking forward to resolving 
the situationò, said a Sony rep-
resentative. SonyBMG ac-
counts for 25% of the Austra-
lian market, and boasts artists 
including Australian Idol heart-
throb Anthony Callea and al-
ternative act Franz Ferdinand. 
Company insiders say Sony 
objects to Appleôs one price 
fits all model, and to Appleôs 
use of a proprietary digital mu-
sic format. Apple representa-
tives declined to comment. 
 
The Australian iTMS will sell 
songs for $1.69, albums for 
$16.99 and music videos for 
$3.39. This compares favoura-
bly with pricing in the US mu-
sic store, where songs sell for 
$US0.99. 
 
Missing from the local iTMS is 
the ability to buy TV shows. 

American consumers can 
download episodes of ñLOSTò 
and ñDESPERATE HOUSE-
WIVESò for $US1.99 each. 
Eddie Cue, Appleôs vice presi-
dent for iTunes, wouldnôt be 
drawn on whether Australian 
shows would become avail-
able. Local consumers can 
download movie trailers and 
purchase music videos. 
 
The recently launched 5

th
 

Generation iPod, on sale in 
Australia this week, has video 
playback capabilities. 
 
Music downloads have long 
been available in Australia 
from BigPond Music, ninemsn 
(a joint venture between Bulle-
tin parent PBL and Microsoft) 
and Destra. Despite this, the 
download market has strug-
gled, barely making a dent on 
the singles and album charts. 
This is partly because the 
iPod, which accounts for close 
to 70% of the digital music 
player market in Australia, 
wont play songs downloaded 
from those sites. 
 
Australians have also showed 
great fondness for illegal 
downloads via software like 
KAZAA. 
 
ñWe think that peer to peer 
and illegal downloads are our 
biggest competitor,ò said Ap-
pleôs Cue. Based on evidence 
from other markets, the launch 
of iTMS should turn the situa-
tion around. 
 
To purchase from the iTunes 
store youôll need a copy of 
iTunes on your Mac or PC, but 
you donôt need an iPod. Al-
bums can be burned onto CD 
seven times, and individual 

songs as many times as you 
want. iTunes software is a free 
download from Apple. iPods 
start at $149 for the iPod shuf-
fle and run through to $598 for 
the gigabyte iPod. 

 
END OF ARTICLE  
 
ANOTHER NEWS BULLETIN  
Texas sues Sony over spy-
wear . 
 
The US state of Texas is su-
ing Sony BMG, alleging the 
company secretly installed 
spywear on personal com-
puters through music CDs 
with a copy protection pro-
gramme.  
The Texas Attorney General 
says consumers who bought a 
Sony CD thought they were 
buying music. Instead, they 
received spyware that could 
damage a computer, subject it 
to viruses, and expose them 
to possible identity crime. 
Sony BMG says itôs ending 
the use of software provided 
by a third party vendor. 
It has also been stated that 
Sony has removed many CDs 
from music shelves. 
 
END OF ARTICLE  
 
I was recently doing a TV 
channel search and came 
across a feature on ABC2 in-
terviewing TONI LAMOND. I 
pricked my ears up as I knew 
her parents well from the old 
days. She was asked why her 
sister Helen Reddy had van-
ished from the scene and her 
answer was that she was 
swindled for millions and left in 
disgust.  
 

(Continued on page 11) 

THE MUSIC SCENE   
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When asked why she was 
doing so well but not her sis-
ter she explained that she 
(Toni) was in show business 
and Helen was in the music 
industry.  
 
I have always questioned why 
our Jukes use VCD and not 
DVD which would be the most 
logical choice looking into the 
future. 
 
I finally got an answer from 
someone who should know 
and he said that our Laser 
Player manufacturer of the 
day ñPHILIPSò would not sup-
port us with such an acces-
sory.  
 
If you have any memory of 
the early history of DVD I 
seem to feel that SONY was 
very protective of their prod-
uct.  
 
Dare I say 

òMERRY CHRISTMAS TO 

ALLó 

éé....The Old Rocker  

 
NAMOA INSURANCE  

DETAILS  

 

Horton Carollo Wenck Pty 

Ltd are Authorised Represen-

tatives of AFM Insurance 

Brokers Pty Ltd and we invite 

all members to contact Peter 

Stewart for details of the In-

surance available.  

 

The cover will be provided by 

an APRA approved Austra-

lian Insurance company at 

competitively negotiated pre-

miums. 

 

All aspects of our industry are 

covered, including Kiddie 

Rides. 
 
The insurance package has 

been specifically designed for 

our NAMOA members and is 

available by contacting Peter 

at Horton Carollo Wenck Pty 

Ltd. 
 

Benefits Include: 
 

¶ Facility negotiated by 
AMOA exclusively for 
Members 

¶ Secure Underwriteré
100% backed by APRA 
approved Australian In-
surer 

¶ Competitive Premiums 

¶ One simple policy for Li-
ability and Property 

¶ Liability Only also avail-
able 

¶ Pay By The Month avail-
able 

 

Enquiries to Peter Stewart  
Horton Carollo Wenck Pty 
Ltd  
PH: 07 3031 1627 
FAX:  07 3210 6675 
EMAIL:  

(Continued from page 10) 

ASSOCIATION  

REPRESENTATIVES  

 

NAMOA  

 
President:    Ken Corley 

                    (07) 3349 500 

 Vice. Pres.:    Ed Newton 

                  (03) 6278 1303 

 Secretary:  Paul Williams 

                   (02) 9724 1564 

 Treasurer:   Max Griffiths 

                    (08) 8948 0011 
 

 

STATES 

 

NEW SOUTH WALES:  

Paul Williams 

Ph:  02 9724 1564 
 

VICTORIA:  

Imelda McLean 

Ph:  03 9763 0960 
 

QUEENSLAND:  

Ken Corley 

Ph.  07 3349 5000 
 

NTHRN TERRITORY  

Max Griffiths 

Ph.  08 8948 0011 
 

SOUTH AUSTRALIA  

Gary Ford 

Ph.  08 8331 7730 
 

WEST. AUSTRALIA  

Rob Satti 

Ph. 08 9721 8607 
 

TASMANIA  

Edward Newton 

Ph. 03 6278 1303 
 

ACT  

Geoff Walker 

Ph.  02 6251 6899 

Association Mem-
bers  

 

PLAY METER 

MAGAZINE  
 

Annual Subscription 
Rate 

US$150 (Air Mail) 

Ph: 1-504 488-7003 

Fax: 1-504-488-7083 

 

P.O. Box 24970,  

NEW ORLEANS, LA  

70184-9988,  U.S.A. 
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